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new markets that SSDs are just now beginning to
penetrate

 In the enterprise storage segment - The desire for increased
performance, better utilization, faster access times, and lower
power consumption is providing an opportunity for SSDs

* In the PC segment - The value proposition of SSDs remains
compelling as the decline in the cost of memory translates
Into lower price points for SSDs.
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* OEMs must understand the value proposition of their
customers

» Deliver superior-performing SSD products to rise above the crowd.

* The industry must come together with standards to

help customers and vendors
* Educating the customer is important to boost adoption

» SSDs & Systems need to be optimized for solutions
* This provides an opportunity to innovate and differentiate.
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